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By Ken Datzman

With defense spending on the rise as

America rebuilds its armed forces and

invests in all types of systems and equip-

ment, the technology sector is experiencing

some of its best times.

The many defense–oriented companies

on the Space Coast, both large and small,

and their subcontractors, are bigtime

beneficiaries of this increased spending

worldwide.

And so are select developers, facility

owners, general contractors, architects, and

commercial real–estate agencies in

communities.

As defense businesses consistently

grow, facility expansion plans often come

into play.

Global defense expenditures are set to

reach their highest level since the end of

the Cold War, according to the annual

“Jane’s Defense Budgets” report.

Worldwide defense spending is forecast

to come in at $1.6 trillion in 2018.

And while especially Northrop

Grumman Corp. and Harris Corp. have

been in the news a lot, winning contracts,

doing deals, and growing their employment

ranks here, Leonardo DRS Inc. has been

reaching new heights, too, in the local

market.

The company, with its U.S. headquar-

ters in Arlington, Va., has an interesting

history here.

Leonardo DRS Inc., formerly known as

DRS Technologies Inc., has had a presence

in Brevard County for more than 20 years.

Back then, DRS was roughly a

$150 million enterprise. Today, it’s a

growing multi–billion dollar corporation

doing business around the world.

“Their first location in Brevard County

was in Palm Bay,” said area businessman

Fred Sutton, president of Sutton Proper-

ties.  “DRS occupied a roughly 10,000–

square–foot facility and employed maybe a

dozen people. It’s been an incredible growth

story for this market, the way the company

has evolved over the years.”

Sutton has seen, upclose, the company

grow because his commercial real–estate

firm has built a longstanding relationship

as a landlord, executing leases and

expanding facilities to accommodate their

many cycles of growth here. The relation-

ship has stood for more than 20 years.

Sutton has developed commercial and

residential properties in Brevard County

for more than 40 years. His company has

Leonardo DRS expanding its Melbourne site; facility owned by Sutton Properties

Leonardo DRS in Melbourne is undergoing a 40,000–square–foot expansion. The Arlington, Va.–based company is seeing strong growth as defense
spending is on the rise. The Melbourne campus houses a number of business units, including Land Electronics and Airborne and Intelligence Systems.
The Melbourne location is also home to the company’s Network Operations & Manufacturing Center of Excellence. The local team working the expansion
project includes, from left: Mike Williams, MH Williams Construction Group; Fred Sutton, Sutton Properties; architect Vaughn Holeman, Holeman
Group; and Mike Ullian, The Ullian Realty Corp.

BBN photo — Adrienne B. Roth

PRESORTED
STANDARD

US POSTAGE
PAID

BREVARD BUSINESS
NEWS, INC.

32904

1.2 inches x .35 inches

6.5 picas x 2.7 picas

The photos still need more red

please hold this week's paper up to your screen

you can see that the printers settings are

good because the red present and red bulbs are good

but the faces are too pale. they need red and maybe some yellow,

but definiately red
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By Ken Datzman

The visibility of the Brevard Job Link
got a big boost in 2001.
The continuing contraction in the

economy, although a rebound is expected
in 2002, focused a much brighter light on
the importance of the organization and
its mission in the county.
The four full–service, one–stop career

centers in Brevard — from Palm Bay to
Titusville — handled significantly
increased traffic, even catering to people
who have never had a need to tap this
resource before.
“It’s been a great year in that we have

been able to get services out to people
quicker and more efficiently than ever
before,” said Linda South, executive
director of the organization. She added, “I
think a lot more people have come to
understand the value of the rich re-
sources that are available in the Brevard
Job Link centers, not only from a job–
seeker’s standpoint but also from the
employer’s standpoint.”
These information–packed centers

offer a variety of services to job seekers,
businesses and the unemployed. For
instance, there are job referrals, Internet

Brevard Job Link key
resource connecting
firms and job seekers

access to America’s Job Bank and other
employment Web sites, videos, career
guidebooks and an in–depth collection of
periodicals, including “The Wall Street
Journal.”
The centers also have computers

equipped with word–processing software,
fax machines, copiers, laser printers, and
telephones with long–distance access. A
videoconference system is available,
which may be used for conducting
interviews.
Employers, said South, can provide

the Job Link with its openings free of
charge either online, by fax or phone,
visit one of the centers “or they can ask
for a representative to come and see
them at their place of business. We
would like to see every single job order in
Brevard County to be in the Job Link
system, so that we can rapidly match
skill sets. And if we don’t have the match
we’ll use the information to create
education and training opportunities that
are responsive to the need.”
Brevard Job Link is funded through

the Brevard Development Workforce
Board Inc. in Rockledge. It also has been
successful in winning competitive grants

What the Social Security plan would mean to you
By Mary Deibel
Scripps Howard Service

Here’s what to expect if Social
Security is changed so that younger
workers can invest some of their payroll
tax money in private accounts, as
President Bush’s Social Security Com-
mission proposed a few weeks ago.
Current retirees and those nearing

retirement — anyone 55 or older today
— would get Society Security benefits as
promised under the present system.
Workers younger than 55 could put

money into a private account. GOP panel
member and former Congressman Bill
Frenzel calls the Bush Commission’s
three–account alternatives the Free
Lunch, the Blue–Plate Special and the
Subsidized Lunch.

Nothing will happen immediately
since President Bush isn’t expected to
make any recommendations to Congress
until 2003, after the 2002 congressional
elections.
Basic Social Security checks would be

smaller than called for in current law.
Depending on market performance, total
benefits from Social Security plus your
personal account could be higher or
lower.
The commission plans call for extra

tax money of up to $71 billion a year and
require other changes that could raise
income or payroll taxes or raise the
retirement age for future retirees.
Social Security currently collects

enough payroll tax to pay 100 percent of
benefits through 2038 and 73 percent of
benefits thereafter if the system isn’t
changed.

The 16–member panel unanimously
approved these options three weeks ago
to carry out Bush’s campaign pledge to
let younger workers divert some of the
6.2 percent payroll tax they owe on
wages to individual accounts that own
stocks and bonds.
Workers who opted to take part would

choose from the five low–risk funds, one
each for government bonds, corporate
bonds and a stocks–and–bonds mix, plus
two stock–index funds that track the
broader market. Workers could change
their choice once a year and couldn’t
borrow or withdraw money.

l PLAN 1. “Free Lunch” — lets
workers put 2 percentage points of their
6.2 percent payroll tax into a personal
account. Nothing else changes, and

The four full–service one–stop career centers of Brevard Job Link are seeing increased traffic. Linda South,
executive director, said her organization is a rich resource for both the job seeker as well as the employer.
Michael Anderson is associate director. They are at the Melbourne site in Perimeter Center.
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long prided itself on meeting the needs of clients as they

grow and add new chapters to their history, like Leonardo

DRS.

Diagnostic Retrieval Systems, or DRS, was founded in

1968. DRS entered the local market in July 1995 when it

acquired the assets of Opto Mechanik Inc., or OMI, a

unique Melbourne business.

Jack Pruitt, a former CEO of Harris Graphics in

Melbourne, which once was the largest U.S. producer of

printing equipment, catering to the daily newspaper

industry, was handling the sale of OMI for the federal

bankruptcy court in Orlando, said Sutton. Pruitt came to

Sutton’s office.

“He told me there were two bidders for OMI. One was

Hughes Aircraft and the other was a company called DRS

Technologies. DRS Technologies purchased OMI’s assets

for a minimal amount of money,” said Sutton.

DRS gained, among other things, various patents and

copyrights from the transaction.

OMI produced sighting and targeting systems such as

those used in TOW missile launchers. TOW stood for

Tube–launched, Optically–tracked, Wire–guided systems.

OMI had revenues of about $6 million a year, according to

the “International Directory of Company Histories.”

The acquisition, one of many for DRS through the

years, complemented its Photonics Corp.’s subsidiary in

Hauppauge, N.Y., which produced electro–optical align-

ment systems and infrared missile components.

A couple of years later, in May 1997, DRS became the

first U.S. firm to acquire a Bulgarian high–tech company

when it bought 80 percent of Magnetic Heads Co. Ltd.

It was renamed “DRS Ahead Technology” after the

purchase. And it was the leading manufacturer of mag-

netic “digital recording heads” in Eastern Europe and

employed 92 people.

In 2008, Finmeccanica S.p.A. of Italy acquired DRS

Technologies. The enterprise value of the transaction was

reported to be $5.2 billion in U.S. dollars.

Through that acquisition, the company, with a distinct

portfolio of technology, has evolved into a global player in

defense electronics. It is a leading technology innovator

and supplier of integrated products, services, and support

to military forces, intelligence agencies, and prime

contractors worldwide.

The company specializes in naval and maritime

systems, ground combat mission command and network-

ing computing, as well as global satellite communications

and network infrastructure, aviation support and avionics

systems, and has expertise in other areas.

It has a strong presence in the United States, including

a thriving business in Melbourne, where the Network

Operations and Manufacturing Center of Excellence is

housed.

Marking its 70th year in business in 2018, Leonardo

DRS is a wholly owned U.S. subsidiary of Leonardo S.p.A.,

headquartered in Rome.

The company has 180 sites and is now the ninth–

largest defense contractor in the world. Leonardo DRS

employs over 45,000 people and posted more than

$13 billion in revenue in 2017. The company has been

winning a number of contracts.

Locally, they have quietly grown and grown. Today, the

Melbourne facility located at 100 N. Babcock St. is

thriving, and a new round of growth is on its way, thanks

to a major contract award from the U.S. Army.

The Melbourne operation represents a number of

business units of Leonardo DRS, including Land Electron-

ics, Electro–Optical Infrared Systems, and Airborne and

Intelligence Systems.

The location also features an Engineering Design

Center for advanced Electro–Optical Infrared Systems,

Mission Critical Network Computing, and Electronic

Warfare Systems.

The building, owned by Sutton Properties, currently

contains 310,000 square feet. The Melbourne campus of

Leonardo DRS, which encompasses 24 acres, is now under

expansion.

There are more than 1,000 parking spaces, and they fill

up daily. That’s a testament to the robust growth Leonardo

DRS is experiencing.

The company is adding about 40,000 square feet at the

North Babcock Street location. Under construction there is

a new two–story building.

The agreement between Leonardo DRS and Sutton

Properties was negotiated by The Garibaldi Group of

Chatham N.J., and The Ullian Realty Corp. in Melbourne,

a commercial real estate brokerage firm owned by Michael

Ullian.

“We represent Leonardo DRS through the Garibaldi

Group out of New Jersey,” he said. “Garibaldi has the

national account and we are their local partner. And we

have been their partner for more than 15 years. This

expansion project is a real plus for the community.”

Local firm MH Williams Construction Group Inc. is the

building contractor for the expansion. And Holeman Group

Inc. of Melbourne, along with C&H Merrill Inc., Teimouri

and Associates Inc., and MK Structural Engineering Inc.,

designed the expansion.

NorthMarq Capital of Tampa secured the project

financing through its relationship with a national corre-

spondent life company.

Leonardo DRS’ presence has played a leading role in

reshaping the Babcock Street business corridor, which

lacked vitality for years because the area didn’t attract

investment dollars.

But once Leonardo DRS, working closely with Sutton

Properties, began to take a position there — building its

workforce and expanding facilities — the corridor transfor-

mation began.

“Their presence on North Babcock Street has turned

this whole neighborhood around,” said architect Vaughn

Holeman, president of the Holeman Group, “and many

thanks go to Mr. Sutton for that because his company was

able to bring them to this location.”

When Sutton Properties purchased the building years

ago, it had multiple tenants. Originally, in the 1960s, the

building housed J.M. Fields, a discount department store.

The facility had less than 100,000 square feet when

Sutton Properties added the piece of real estate to the

company’s sizable portfolio of commercial buildings in

Brevard County.

Not long after the current tenant moved there, the

building underwent an expansion to accommodate the

company’s growth.

“The building has been modified greatly over the years,”

said Sutton. “Vaughn Holeman’s company modified the

entire building and did an outstanding job.”

“When we first started working on the project with

DRS, this area of Melbourne was basically a nonproductive

section that needed uplifting,” said Holeman. “Today, it’s

booming with new construction across the street and down

the street, as well as what’s happening with the current

expansion underway at Leonardo DRS. And now with the

ongoing reconstruction of Babcock Street, it will again be

one of the more comfortable traffic arteries in the area.”

The roadway was known for potholes and chipped

asphalt and remained in disrepair for years. Nearly 30,000

vehicles daily make their way along Babcock Street.

The Babcock Street Community Redevelopment Agency

provided $1.3 million toward the roadway renovation

project, while the county contributed $500,000.

The Leonardo DRS construction project at

100 N. Babcock St. is scheduled for completion in summer

of 2019. Mike Williams, president of MH Williams

Construction Group, said roughly “several hundred people

work on the construction site, but not all at one time. The

vast majority of the workers are Brevard County subcon-

tractors.”

He added, “It’s a tiltwall construction project, which is

one of the most popular methods used today for new

commercial buildings in the United States.”

In a tiltwall construction project, the building’s walls

are poured directly at the job site in large slabs of concrete

called “tiltwall panels” or “tilt–up panels.” These panels

are then raised into position around the building’s

perimeter, forming the exterior walls.

“The new facility will blend nicely with the existing

building,” said Holeman.

Recently, Leonardo DRS announced that it had been

awarded an “Indefinite Delivery/Indefinite Quantity”

contract worth up to $841.3 million to produce the next–

generation U.S. Army mission command computing

systems called the “Mounted Family of Computer Systems

(MFoCS) II.

The system will support the U.S. Army’s current

modernization strategy for tactical platforms, including

ground combat vehicles and command posts. This five–

year contract with an additional five option years will be

performed at the Leonardo DRS facility in Melbourne.

“We are very proud to have been selected, once again, to

continue delivering MFoCS systems to the U.S. Army’s

PM Mission Command,” said Jerry Hathaway, vice

president and general manager of the company’s Land

Electronics business in Melbourne.

“As the service embarks on accelerated modernization

efforts, we know that our proven platform–based capabili-

ties serve as a critical enabler of Army Mission Command

and the Army Network.”

He added, “MFoCS II was designed to meet the

demanding requirements of mission–critical reliability in

the most demanding environments, combined with robust

security enhancements to ensure trusted performance

today and into the future.”

Leonardo DRS seems well positioned to continue its

growth pattern. In September, the fiscal 2019 Department

of Defense budget was finalized.

The total budget is $674.4 billion. Of that total,

$148 billion has been allotted to equipment procurement

and $96.1 billion to research and development.

Defense companies in Brevard County are likely to

benefit in some way, as the government continues

reinvesting in its broad military capabilities.

“The Melbourne site is a Center of Excellence for

Leonardo DRS North America, which is significant,” said

Sutton. “It means a lot of research and development money

is spent here on improving products.”

Turning to the commercial real–estate market outlook

in 2019, the four team members working the Leonardo

DRS project all agree that growth in construction will

continue. “The next couple of years should be strong for the

commercial construction market,” said Williams.

“With what’s in the pipeline — and what I’m hearing

from Mike Williams, Fred Sutton, and Vaughn Holeman

— I believe the commercial market will continue trending

upward at least for the next two to three years, based on

the amount of activity and demand in the market. There is

limited supply of inventory, so we expect pricing to go up

on lease rates. Overall, I see good things ahead in 2019 in

Brevard. Everyone at our firm is busy. It’s been another

great year,” said Ullian.




